
Despatching 
Orders 
Despatch services to many busi-
nesses is tricky business – you 
can’t do with them, you can’t do 
without them! Chances are that 
many of us have a horror story to 
relate about a bad courier experi-
ence, but just as many among us 
would have much to rave about 
“my favourite courier guy”. Couri-
er service provider Azali bin Shari 

would easily fall into the second category. Within BNI Abundance 
chapter alone, Bon Global Networks, the courier service company 
Mr Shari started in 2008, comes up among the top most-referred 
services. BNI Abundance members who have used his services like 
him enough to refer him to their friends and associates, creating a 
significant spin-off business for the happy Mr Shari.

Bon Global Networks provides a range of delivery services  

from small packages, specialised F&B deliveries, to movers  

and freight forwarding.

9062 3699 | bonglobalnetworks@gmail.com

Cementing Relationships
In some months, Daniel Pong at La Belle Building & Contract 
records a zero on his BNI referral scorecard. In others, he gets orders 
worth as much as $75,000. Patience is key, it seems.  “BNI is about 
building friendships and networking,” Mr Pong explains. “Business 
is also like this – you cannot be too kan cheong (hokkien for ag-
gresive), or you will scare po-
tential clients away.” But once 
he clinches a deal, Mr Pong is 
aggressive alright, to ensure all 
is completed on time and to the 
satisfaction of his clients, be it 
a small plumbing problem or 
a large-scale project – explain-
ing why La Belle is high on 
the recommended list among 
members of BNI Abundance.

Interior décor and renova-

tion firm, La Belle Build-
ing and Contract, offers an 

array of services from Vene-

tian carpeting to electrical 

services, to turnkey building 

projects.

9003 5123 | danielpong@

labelleliving.com

Beauty at Work  
When asked to describe their experience at Shirley Mok’s Anna-
belle Studio, customers have different expressives but invariably 
they will include: ‘Very personalised service!’, ‘The one studio that 
isn’t pushy about signing for their treatments’, ‘Their beauty con-
sultants are so professional’, ‘I look younger after the treatment,’ 
‘I will come back again’, and ‘I will bring my girlfriend next time’. 
And it looks like they do, as evident from the continuous stream of 
clients Ms Mok welcomes to her studio these days. They come from 
all walks of life and many of them are recommended by ‘a friend of 
a friend’ who is a BNI Abundance member. Hardly surprising.

Annabelle Studio is a 15-year-old beauty sanctuary provid-

ing advanced facial treatments, slimming programmes and 

retreats for tired bodies and souls.

6336 8975 / 6339 2204 | info@annabellestudio.com


